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AHHOMauus

Y3bexucmaHn akmueHo uHmezpupyemcs 8 2400a/nbHble PbIHKU U noc/aedosad-
me/IbHO pacwupsiem B03MOXCHOCMU NOBblWeHUs KOHKYpeHmocnocobHocmu
omeuecmeseHHbIX MeKCMuUAbHbIX npednpusimuil. Maavie u cpedHue npednpus-
mus (MCII) u cmapmansl meKCmMu/bHO20 CEKMOpa 8Cé aKmugHee cmpeMamcs
8blliMmu Ha 3KCNOPMHble PblHKU, pAcCMampueas 3mo Kak UCMOYHUK ycmouyu-
8020 pocma.

OO0HUM U3 3(hpekmusHbIX UHCMPYMEHMO8 Npu paspabomke cmpameauu 8bi-
xo0a Ha akcnopm ssasiemcsi modenv Business Model Canvas (BMC). Ilpu-
MeHeHue 3moll Modeau no3gossaem npednpuHuMamensim KOMNAEKCHO aHa-
AU3UPOBAMb CMPYKMYpPY €80e20 OudHeca u (opmuposamsv GusHec-mooden,
8K/I0UAIOUWLYI0 Uesiesble ceeMeHmbl nompebumesell, yHUKAAbHOCMb NPOOYK-
Uuu u ueHHOCMHoe nped/odceHue, ONMUMU3AyU UenoyeK Nocmasok, Bbl-
cmpaugaHue 00/120CPOUYHbIX OMHOWeHUl ¢ NapmHéPaMmu, a makaice NoOHUMA-
HUe K/KYesblX UCMOYHUK08 00X0008 U pacxo0o8.

B cmamve npedcmassaeHo onucaHue npumeHeHus uHcmpymerHma BMC cpedu
y36ekckux MCIT Ha ocHoBe NpaKkmuku KOHCYAbMUpo8aHUs U 06pazosameibHol
deameibHOCMU asmopa, a makdce 83aumooelicmgus ¢ ompacaegblMu OpP2aHu-
3ayuAmMuU U MeHcOyHapoOHbiMu npoekmamu. Onblm nokassvl8aem, 4Ymo ucnonb-
308aHue BMC cnocobcmayem yayyWeHUd cmpameauyeckux peweHul, ¢op-
MUPOBAHUK UHHOBAUUOHHO20 MblWAeHUA Y npednpuHuMamenell, pa3gumuro
KpeamusHoCcMU U nosblwleHU0 (pokyca Ha ycmotliyueoe pa3sumue 6usHeca.

Xoms mpaduyuoHHo cyumaemcs, 4mo uHcmpymenm BMC Hauboaee akmya-
/eH 0415 cmapmanoe Ha amane gHedpeHus b6usHeca, MexcOyHapoOHas Npax-
muka demoHcmpupyem e20 appekmusHocmb u cpedu deticmayrou,ux MCII,
20e npednpuHuUMamenu UWLym 803MONMCHOCMU NOBLIWEHUA KOHKYPeHMOCNo-
cobHocmu npodyKyuu 015 MeHcOYHApOOHO20 PbIHKA U 0OCMUMCeHUSA Jcede-
MbIX (PUHAHCOBLIX Pe3y1bmamos.

Knawuesslie caoea: modesv BMC/Kanea, mekcmusvHvle komnaHuu, MCII, KoH-
KYPeHmMocnocobHOCMb, UHHOBAUUOHHOE pa3sumue, cmpameauyeckoe pazsumue.
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IMPLEMENTATION OF BMC (BUSINESS MODEL CANVAS)
TOOLS TO UNLOCK THE EXPORT POTENTIAL OF UZBEKISTAN’S
TEXTILE INDUSTRY

Abstract

Uzbekistan is actively integrating into global markets and consistently expanding the op-
portunities to enhance the competitiveness of domestic textile enterprises. Small and me-
dium-sized enterprises (SMEs) and startups in the textile sector are increasingly seeking to
enter export markets, viewing this as a source of sustainable growth.

One of the effective tools for developing an export strategy is the Business Model Canvas
(BMC). Applying this model enables entrepreneurs to comprehensively analyze the structure
of their business and design a business model that includes target customer segments, pro-
duct uniqueness and value proposition, optimization of supply chains, establishment of long-
term relationships with partners, as well as understanding key sources of revenue and costs.

This article presents the application of the BMC tool among Uzbek SMEs based on the
author’s consulting and educational practice, as well as collaboration with industry orga-
nizations and international projects. Experience shows that using the BMC contributes to
improving strategic decision-making, fostering innovative thinking among entrepreneurs,
enhancing creativity, and increasing the focus on sustainable business development.

Although the BMC tool is traditionally considered most relevant for startups at the business
implementation stage, international practice demonstrates its effectiveness also among
existing SMEs, where entrepreneurs seek opportunities to enhance the competitiveness of
their products for international markets and achieve desired financial results.

Keywords: BMC/Canvas model, textile companies, SMEs, competitiveness, innovative de-
velopment, strategic development.

1. Uucrpyment busnec-mopgens KanBa u ero npegHa3HadyeHHue

KauBa O6usHec-momens (Business Model Canvas, BMC) 6rinta pa3pa-
6oTaHa IIBeHIlapCKUMHU HcCclemoBaTensaMu AnekcaHzmpoMm OcrtepBaibie-
poMm u MBowMm [luHbe u BrepBhle npencTtabiaeHa B 2010-2011 rr. [TaHHEBIM
UHCTPYMEHT OB IPENJIOXKEeH C I[ejIbl0 BU3yanu3allMy U aHam3a Ous-
Hec-Mofeel opraHusaiuii. Momesnb BKIIOYaeT [AEBIATH B3aMMOCBSI3aH-
HBIX OJIOKOB, OTpPa’KalOIINX KJIFOYEBBEIE OSJIEMEHTH (DYHKIIMOHUPOBAHUSI
OM3HEC-IIPOIIeCCOB KOMIIaHWM, a UMEHHO: IOTPeOUTEeNbCKUe CEeTrMEeHTHI,
IIEHHOCTHOE TIPEeJJIOKeHNe, KaHaJbl CObITa, XapaKTep B3aMMOOTHOIIEHUHN
C KJIMeHTaMM, UCTOYHUKYU IOXOLOB, CTPYKTYPYy 3aTpaT, KJII0UeBble BUIBI
IesSTeIbHOCTH, KJIIOUEBHIX ITapTHEPOB, a TaK¥Ke PeCcypchl, HeoOXOOUMEIe
it 3pHerTUBHOTO GYHKIMOHUPOBAHUS OU3HEca.
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CtpykTypHO cxeMma KaHBEI menuTcs Ha aBe 4actu (puc. 1). I[1atb 6i10-
KOB, PacIIOJIOKEeHHEBIX B IIpaBo#l 4acTu, «dpoHTanbHasA» 4acTh OU3Heca,
4acTO aCCOILMUPYETCS C TBOPUECKUMHU (PYHKIIUSIMHU IIPABOTO IOJIyLIAPHS
MO3Tra ¥ OPHEeHTHPOBaHA Ha CO3OaHUeE LIEHHOCTU [JIS BHEIIHUX PHIHKOB
(cTopoHa 1IeHHOCTH) ¥ GOPMUPYIOT JOXOOHYIO COCTABASIONIYI0 OM3HEC-MO-
menu [1]. Torma Kak yeThipe 6JI0Ka JIEBOM YaCTH OTPazXkKaioT €€ 3aTPaTHYIO
CTOPOHY M IPEACTaBIIsAeT «3aKyJIUCHYIO» YacTh Ou3Heca. ACCOIMUPYETCS
C JIOTUYECKUMM (QYHKIUSMU JIEBOTO IIOJIyIIapus Mo3ra U OPHUEHTHPOBa-
Ha Ha BHYTPeHHUE omneparnuu u 3GGeKTUBHOCTE Ay obecriedeHus pado-
TEL Ou3Hec-Momenu (ctopoHa sddekTuBHoCcTH). [Ipu paspaboTke KaHBEI
aBTOPHI MOMEJIM PEKOMEHOYIOT OIpeNeEéHHYI0 IOCIef0BaTeIbHOCTL €é
3all0IHEHUS: IEPBOHAYATIBHO (POPMUPYIOTCS 37I€MEHTHI JOXOTHON YaCTH,
BKJIIOYas OTPeOUTEIbCKHE CETMEHTHI, IIeHHOCTHOE pPeIoKeHre, KaHa-
JIBI IPOfazK, B3aMMOOTHOLIEHUS C KJIMeHTaMU ¥ UCTOYHUKU JOXOHOB, IIO-
CJie 4ero 3allOJIHSIOTCS OCTAJIbHEIE OJI0KU. B MpakTU4YecKoM IPUMEeHEeHN!
ocoboe BHUMaHHE YIENseTCs aHalu3y MOTPeOUTeTbCKUX CETMEHTOB U
opMupoBaHNIO IIEHHOCTHOTO IIPEAJIOXKEHNS, IIOCKOJIbKY UMEHHO NaHHEIE
9JIEMEHTHI COCTABJISIIOT OCHOBY OM3HEC-MOIENIH.

The Business Model Canvas

Key Partners @ | ey activities % | value Propositions 8% | customerRelationships @ [ customer segments S

Cost Structure ‘ Revenue Streams A

() strategyzer

——— strategyzer.com

Pucynok 1. bu3nec-mogenb KanBa
Hcmounuk: Kaxea 6usHec-modeau // Wikipedia [1]
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HWucTpyMeHT OusHec-momenu KaHBHI OBUI MCIIOIB30BaH €ro aBTO-
pamMu mpu paboTe C PSAOM eBPOIEMCKUX KOMIAHUM A pa3paboTKu u
KOPPEKTUPOBKU UX CTPATETU¥ Pa3BUTHSA. B OTIMYME OT TPAOUIIMOHHOIO
O6usHec-mIaHa, momenb BMC mpepctaBmsieT coOoii Gojiee KOMITAKTHBIH,
HATJISIOHBIM U IPaKTUKO-OPHEHTUPOBAHHLIM NHCTPYMEHT CTPaTerndecKo-
TO MJIAaHUPOBAHUS, OTJIMYUAIOIINICS IIPOCTOTON BOCHPUSITUS U YOIOOCTBOM
ucnonb3oBanusd. [I[pumenenre KauBEI peKOMEHOYyeTCs, IIPEXKAe BCETO, Ca-
MMM BjIafiesibllaM OM3Heca He3aBUCHMO OT MacIiliTaba KOMIIAHUH, a TaKxXKe
¥UX yIIpaBJIEHYECKUM KOMaH[aM, KOTOpPHIE B IIPOIIECCe COBMECTHOM pabo-
THI OCBAWBAIOT IIPUHIUIELI TOCTPOEHUS OU3HEC-MoAesiei C UCTI0JIb30BaHU-
€M BU3yaJIbHBEIX CPEMCTB, TAKUX KaK CTUKEPHl U MapKepkHI.

2. Ilouemy HHCTPYMeHT Ou3Hec-Monesb Kansa?
B yeM ero 3Ha4YMMOCTh?

ABTOD B CBOEU IPAKTUYECKOU OeSATETbPHOCTU PETYJISIPHO NPUMEHSEeT
OaHHBIM WHCTPYMEHT IpU paboTe C KIIMEHTaMU C LIEJIbI0 aHaJiu3a TeKy-
mux OU3HEC-IPOIeCCOB, Pa3pabOTKU HOBHIX HANPaBJIEHUHM [OesATEIbHO-
CTH, a TaK¥Ke B COTPYOHUYECTBE C BlIafielIbllaMH CTapTaIoB, 00JIagaloIux
6I/I3HeC-I/IIleeI;I, HO HEe MMEIIINX YEeTKOro IIOHMMaHHuA 3TAllOB €€ peallu-
3auuu. [[OMOTHUTEIbHLIM IIPEUMYIIECTBOM HHCTPYMEHTA SIBJISIETCS BO3-
MO2KHOCTE U IIOOLIPEHNE BOBJIEYEHNS YJI€HOB KOMaHbI B KOJIJIEKTUBHYIO
paboty Hag GopMHUPOBaHUEM U Pa3BUTHEM OU3HEC-MOOENIeH.

B npotiecce paboTh ¢ 6u3HEec-Momesnbio KaHBa peKOMEHYETCS UCTIOJIb-
30BaHMUE CTUKEPOB 110 IIPUHILIUITY «OOHA UAes — OOuH cTuKep» [2]. [JlaHHbIN
oaxopn CIocoOCTBYeT 6oJiee HATIITHON BU3yaNu3alluy UNeH U MO3BOIIET
paccMaTpuBaTh OM3HEC C PA3MUUYHBIX TOUEK 3peHusi. KpoMe TOro, UCIOJb-
30BaHME CTUKEPOB o0ecrevynBaeT r’uOKOCTb PabOThI C MOAEIIBIO, IIOCKOIBKY
TI03BOJISIET OTIePATUBHO H0OABIISTH HOBBIE 3JIEMEHTHI UIH MCKTIOYATh Heak-
TyaJIbHbIE, YTO OeJjiaeT IIpPolieCC MOOeJIMPOBaHUusA JUHAMWYHBIM W aJallTh-
PYEMBIM K U3MEHSIOMMNMCS YCIIOBUSM OesITeTbHOCTH KOMITaHUH.

3. Pa3BHTHe TEeKCTHILHBIX KOMIAaHMH B Y30eKucTaHe

B V36ekucrane, paboTtass B chepe KOHCAJITUHTA, aBTOP CTAaTbU BpeMs
OT BpeMeHU ITpuMeHsieT moaeiib KanBa (BMC) B mpakTUYeCKHUX Kelcax.
Eé mcnosnb3oBaHMe OBUIO NMPOAEMOHCTPHUPOBAHO KaK CpeOyu CTapTalos,
TakK ¥ CpeOu AeHCTBYIOIINX KOMIAHUU, BKIIOYasi TEKCTUJIbHBIE IPEAIPU-
ATus. Mansle u cpenuue npennpusitus (MCII) B Y36ekuctaHe sIBISIIOTCS
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IpaliBepOM Pa3BUTUSA CTPAHBI, U UX KOJIMYECTBO IIOCTOSIHHO YBEIHMYUBAa-
ercsi. OmHaKo ocofoe 3HaUYEeHWEe UMeeT UX KadyeCTBEeHHOe Pa3BUTHE, I103-
TOMY BIIQfI€JIbIIBI KOMITQHUM CTPEMSITCS K POCTY OM3Heca, 3aKpemjIeHHuIo
CTaOUIIBHOTO MTOJIOKEHUS Ha PHIHKE, TOHUMAHUIO TPUHITUIIOB MacCIITabu-
POBaHUSA U OCBOEHHIO HAaBLIKOB CTPATETUYECKOI0 IPUHSTUS PEIIeHUH.

JInyras npakTyKa aBTOpa MOKa3blBaeT, 4TO MHCTPyMeHT BMC no3Bo-
JIgeT TPenIpUHUMATESIM MIOTYYUTh [IeJIOCTHOe IIpefCcTaBIeHue 0 CBOEM
OusHece: riay06xkKe MOHATH MOTPEOUTENSI, COBEPIIEHCTBOBATh IIPOAYKT de-
pe3 yTOYHEHMeE IIeHHOCTHOT'O IIPEIJIOKEHUS, aHATU3UPOBATh BEIOOP KaHa-
JIOB ITpomax u paboTy ¢ KiIueHTaMu. HeKoTophlie TEKCTUIbHEIE TIPEAIIPHU-
SITHS OTKPBLIBAIOT COOCTBEHHBIE PO3HUUYHBIE Mara3uHbl (HanpuMmep, OpeH.
Ideal, cnemuanu3upymoOmUNUCa Ha MYy2KCKUX [OEJIOBBIX KOCTIOMaXx, WU
TerraPro, c cobCcTBeHHOM TMHUEHN MYKCKOM OfeK/Ibl, TPOU3BOAUMOM B Y 3-
OeKuCcTaHe), OPYTrue PacIpPOCTPAHSIOT IPOAYKINI0 Yepe3 MacCOBHIE PO3-
HUYHBIE TOYKH, @ TPEThHU UCIIONb3yIOT CMEIIaHHYI0 MOAe b - KOMOUHAIINIO
MaCCOBOM PO3HUYHOM TOProBiau u OyTUKOB (Hanpumep, Bahmal Group).

ITpu ompemenieHWH KIIIOUEBHIX MAapTHEPOB MHOTHE KOMIIQHUM PEIKO
3a[IyMBIBAIOTCS O TOM, KTO UMU SIBJISIOTCS U IT0OYEMY BazKHO YUUTHIBATD UX
uHTepech. B mogenu BMC aToMy ITOCBSIIIIEH OTAEIbHBIHN 610K «KtoueBbe
MapTHEPHI», TAe BaXXKHO 0003HAYUTH NPUCYTCTBUE PEJIEBAHTHBIX MAPTHE-
POB U UX BIUSHUE Ha Ou3Hec. B Y36ekucTaHe MapTHEPCTBO U IIOCTPOEHUE
OTHOIIIEHUY UMEIOT 0co00e 3HaUEeHHEe, TaK KaK KyJIbTYPHBIE U COLTMAJIbHEIE
eHHOCTU 6a3UPYIOTCS Ha JIMYHBIX KOHTAKTaX, ¥ MHOTHE BOIIPOCHI OM3HEe-
ca pemraiTcs 3¢deKTUBHEE IPU HAJIMUUM TECHBIX CBs3el. [TlapTHEpaMu
MOTYT OBITh IIOCTABIIWKU, C KOTOPHIMU TEKCTHUJILHBIE KOMIIAHUY ITOMAIED-
KUBAIOT PETYyIsPHOE B3aWMOIENCTBUE: TPOU3BOOUTENIN U mepepaboTyu-
KU OSI3¥ BRICTPAMBAIOT OTHOIIEHUS C IIOCTABITMKAMM XJIOIKa-CHIPIlA WIIH
KOKOHOB IIEJIKOTIPSNa; HPENNpUsTAS, 3aHUMAIOIIUecs OKpallluBaHUEM
TKaHeM, B3auMOAEeNUCTBYIOT C ITOCTABIIMKaMM 05131 U TaK fajiee I10 I1eroy-
Ke mo0aBIeHHOM CTOMMOCTH [0 ITPOM3BOACTBA TOTOBOM OMEXKIEI.

XoTa HEKOTOpHle OM3HEeC-aHAJIUTHUKHU CUUTAiT Momeirb BMC menee
OTPUMEHUMOHN OJisi KPYIHBIX KOMIIAHUM, IpPaKTHKa IT0OKA3bIBAET, YTO €I0
B IIOCJIeHNE TOOBI IIOJIb30BaJIMCh TaKue KoMmnaHuH, Kak Nestle, General
Electric u Procter & Gamble (P&G) [3]. OgHako nuYHas IIpakKTUKa aBTO-
pa cTaTbu B OCHOBHOM OTPAaHUYMBAETCSA PAOOTOM C MaJIBIMU U CPeOHUMU
OpennpusTUIMU Y30eKucTaHa, KOTUYECTBO KOTOPHIX COCTABIISIET OKOJIO
400 TeICHY. [4].
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4. IlpuMeHeHHE H pe3yJIbTaThl HCIIOIb30BaHUSI
uHcTpymenta BMC

[Touemy uacTpyMeHT BMC pekoMeHOyeTCs K MCI0JIb30BaHUIO, U KakK
MCII B Y36eKucTaHe MOTYT IIMpPE NPUMEHSATH €ro Ha IPakKTUKe? ABTOP
CTaTb¥, OMMUPASICh HA JIMYHBLIN OMBIT, YOEXKIEH, YTO MUPOKOE BHEAPEHUE
BMC He TOmbKO BO3MOXKHO, HO U HEOOXOOUMO, TaK KaK OHO CITOCOOCTBYET
0oee CTpaAaTEruYeCKOMY MOAXOOY MPeANpUHUMATeIeld K Pa3BUTHUIO OU3-
Heca. Mopens KaeBa, KaK OTMeEYasioCh paHee, OTJIMYAETCHA NMPaKTUYHO-
CThbIO U ymoOCTBOM B HcCIOnb30BaHUM. OHa IMO3BOJISIET AETAlIbHO IIpopa-
00TaTh KaK MOXOOHYIO, TAK ¥ PACXOOHYIO YacTu OM3HEC-MOOEet, a TaKXke
OIpeneNuTh KIIoueBble 00y1acTu, Tpebymolnre oco60ro BHUMaHUS IPU 3a-
TOMHEHUH 0I0Ka KJTF0YEBBIX BUOOB AESATEIbHOCTH.

ITpu pa6GoTe ¢ mpPaBO# YacCThI0, JOXOOHOM COCTABIIAIONIEH GU3HEC-MO-
menu, ocoboe 3HauYeHMe MpuoOpeTaeT aHaMUTHUecKass paboTa, TaK Kak
UMEHHO 3[]eCh BU3YyaJIM3UPYETCS CTPAaTEeTrusi KOMIIAHUU. B yCIOBUSAX poCcTa
KOHKYPEHIIMY CTAHOBUTCS OYEBUAHEBIM, YTO KaXKaas KOMIIaHUS, B YaCTHO-
CTU B TEKCTUJILHOM CEKTOPE, MOIKHA UCKAaTh MHHOBALIMOHHBIE TTOAXOIBI K
pa3paboTke mm3aiiHa OmexKObl M OpeHma, GOPMUPOBAHUHU IIEHOBOU ITOIH-
THKY, TOBHIIIEHUN KadecTBa MPOAYKIIUM M YIAKOBKM, a TaKXKe yOeNsTh
BHUMaHME Pa3BUTUIO IlepCoOHajia dyepe3 MOBHIIIeHNe NpodeCCuoHaIbHOM
kBanudukanuu. Cpenyu NpeflIpuHUMaTelel YKPeIIsaeTCs IOHUMaHue He-
00XOAUMOCTH MCIIOJIb30BAHUS MEPEOOBLIX TEXHOJIOTHUHM, BHEOPEHUS aBTO-
MaTU3UPOBAHHOTO YIPABIEHUS U MHGOPMAIMOHHO-KOMMYHUKAIMOHHBIX
texHonorut (MKT). C pa3BuTueM HCKyCCTBeHHOro uHTennekra (MU) B
OnuzKaiilllee OecsATUIeTHEe BO3MOXKHO 3HAUYMUTENbHOE H3MEeHeHUe IT0[XO-
IIOB K yIIPABJIEHUIO ¥ PAa3BUTUIO OU3HECA.

[Tpumenenue Mopmenu KaHBH CIIOCOOCTBYET TaKiKe aHaNIM3y pa3jiny-
HBIX UCTOYHUKOB HOXOMAa, BKJIIOYAs IPSMble ITPONaXM, IMOAIUCKU, YJIeH-
CKme B3HOCHI, freemium-moznens u gpyrue. Kpome Toro, pa6ora ¢ MOmeIbio
TIO3BOJISIET BHIUTHU 3a PAMKU U3y4YEHUS AeMoTrpadruIeCcKUX XapaKTePUCTUK
moTpebuTenel U Co37aBaTh TaK Ha3hIBAEMBIE <IIEPCOHBI» — TOPTPETHI TH-
MUYHOTO ITOKyHaTessa. B HUX yYUTHBAETCS, YTO TOTPEOUTEIb BUNUT, CIIbI-
IIUT, KaKWe y Hero MPenrnoYTeHusl U MOoTeHUUualibHble «00Jiu», T.e. IPOo-
O7eMHBIE TOYKM, Ha KOTOPHIE KOMIIAHWM CjIedyeT oOpalaTh BHUMAaHUE
pu pa3paboTKe CTpaTeTuu U IPOLYKTOBOTO IIPENJIOKEHU.
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3akKadeHue

Bo-tiepBrix, KauBa Ou3nec-momendb (Business Model Canvas, BMC)
3apeKoMeHgoBasa cebs Kak yOOOHBIH U MPAaKTUKO-OPUEHTUPOBAHHBIN WH-
CTPYMEHT, MIMPOKO MPUMEHSIEMBINH MaJjIbIMU U CPEOHUMU MPEeNIpUSITH-
MU B Pa3/IMYHBIX CTpaHax Mupa. E€ ucnonp30BaHUE HEe OTPAaHUYUBAETCS
npodeccruoHaTbHBIMU KOHCY/IbTAaHTAaMHU M OM3HEC-MEHTOPaMM, a aKTUBHO
BHEIPSETCS HEIOCPEeNCTBEHHO PYKOBOOUTENIIMU U COOCTBEHHUKAMM Ma-
joro 6u3Heca. B TeKCTUNBHON oTpacnu Y30eKucTaHa, HECMOTPS Ha OT-
HOCUTEJIbHO OTPDAHWYEHHEBIM OIBIT MPUMEHEHUS OaHHOTO HMHCTPYMEHTA,
ucnonb3oBanue Kauprl 6U3HEC-MOMIEIN OTKPHIBAET HOBBIE BO3MOXKHOCTHU B
00y4YeHUHU yIIpaBIeHYEeCKUX KaJPOB U BIIAfl€JIbIIeB IPEAIPUSITHI ITPOIEC-
caM CTPaTeru4ecKOoro MBIIUIEHUS, IPUHSITUS YIIPABJIEHYECKUX PELIeHUN
u OusHec-IaHupoBaHud. [Ipumenenne BMC crmocob6cTByeT 6oree riry6o-
KOMY IIOHMMAaHWUIO LIEJIEBBIX MOTPEOUTEIel MOCPEACTBOM (GOPMUPOBAHUS
IopTpeTa KJIMEHTa, COBEPIIEHCTBOBAHUIO KaUEeCTBEHHBIX XapaKTEePUCTUK
U ILIEHHOCTHBIX aTPUOYTOB NIPOOYKIIMHU, TTOUCKY M OCBOEHHUIO aljibTepHa-
THUBHBIX KaQHAJIOB COBITA, PACUIMPEHUIO KPyra IMapTHEPOB W 3aMHTEPECO-
BaHHBIX CTOPOH (CTEMKXOJIIEPOB), a TaKXKe BBHISIBJIEHHUIO HOBLIX PECYPCOB
pa3BuTHsA. B COBOKYITHOCTHU 3TO 00ecledynBaeT I1eI0CTHOE BUMIEHUE CTpa-
TEeTUYEeCKUX HaAlPaBJIEHUH HajlbHENUIIEeTO Pa3BUTHUA KOMIIQHUH.

Bo-BTOpHIX, TEKCTUIbHLIE KOMIIAHUK Y30eKHCTaHa B CBOEM Macce
PeACTaBIIAIOT COO0M yCTOWYMBEIE, OUHAMHUYHO PA3BUBAIOIINECS U IKC-
TIOPTHO-OPUEHTUPOBAHHEIE NPEANpUuaATHs, objamarolire 3HAYUTEIbHBIM
TMOTEHUMAJIOM [Jii WHHOBALMOHHBIX IIpeobpa3oBaHui. Pe3ymbTaThl UC-
CIIEeIOBAHUSA MOATBEPXKIAIOT, YTO BHEAPEHNE WHCTPYMEHTOB KaHBEI 6u3-
Hec-MOMed, B TOM YUCJie ITIOCPEeNCTBOM KOMaHOHOM paboThl, BU3yanlu3a-
uy GU3HEC-TIPOIIECCOB, UCIOIb30BAHUSI IIBETHHIX CTUKEPOB U TPOBEAEHUS
MO3TOBBIX IIITYPMOB, CTUMYJIUPYET I'e€HEPALNIo HOBHIX e U CIIOCOOCTBY-
eT GOpMUPOBAaHUIO MHHOBALIMOHHLIX MOfeiel pa3BuTusd. TakuM oOpa3oM,
npuMmeHeHue Business Model Canvas BeicTynaeT 3G GeKTUBHEIM MeXaHU3-
MOM TIOAAEPKKYM MHHOBALIMOHHOM aKTWMBHOCTH U afanTalluy IPEeNIpUs-
TUM K TpeOOBaHUSAM COBPEMEHHOTO KOHKYPEHTHOI'O PhIHKA.
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